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Abstract: This article examines the mechanisms by which brand image influences a company's market position in the
modern economy. The primary goal of the study is to provide theoretical justification and practical confirmation that
reputational capital is a determining factor in a company's survival and growth in a competitive market. The article
examines the stages of developing a brand's visual and semantic identity, as well as methods for assessing consumer
perceptions. The study utilized a comprehensive approach, combining a theoretical analysis of the scientific literature
and empirical methods. The practical significance of the study was confirmed by a sociological survey and subsequent
statistical analysis of the data. Frequency histograms and interval distributions of the indicators were used to visualize
the results and identify patterns.
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BBEJIEHUE

AKTyallbHOCTh ~ HCCIIEZIOBaHUS  IMPOJAUKTOBaHA  BBICOKOM  CTENEHBIO  HACHIIIECHUS
COBPEMEHHOT0 KO(EeHHOro pblHKa, TA€ MOTPEOMTENH OTAAIOT MPEANOYTeHHE OpeHIaM C SPKO
BBIDOKCHHOW WHAWBUIYATbHOCThIO. B yCIIOBHUSIX JKECTKOW KOHKYPEHIIMM HMMHIK KodeiHu
nepectaer ObITh BTOPOCTENEHHBIM (DaKTOPOM W MpEBpaIlaeTCcss B KIIOYEBOM HeMaTepHallbHBIN
aKTUB, HEMOCPEICTBEHHO BIHUAIOIIMN Ha PHIHOYHYIO yCTONYMBOCTH. V3yueHuMe MapKeTHHTOBBIX
XapakTepucTuk kagde Naringi TO3BOISIET CHCTEMAaTHU3UPOBaTh TOAXOABI K  YIPABJICHHUIO
BOCHPUSTHEM ayIUTOPUHU, OINPEAETUTh HHCTPYMEHTHI TOBBIINIEHUS JIOSAJIBHOCTH U BBIIBUTH
3aBUCUMOCTh MEXJy KauyecTBOM (OPMHPOBAaHUS OpeHAa M €ro KOHKYPEHTOCIIOCOOHOCTBIO B
cermeHTe HoReCa. B Takmux ycinoBusX MMHIK OpeHIa mpuoOpeTaeT 3HaYeHHE CTPATErHYecKOro
pecypca, TO3BOJISIIOIIEr0 000OCHOBBIBATh NMPEMUATIBHYIO LIEHOBYIO TMOJIUTHKY U M30€erarb «Kpu3uca
unentuuHocT» (Malancea, 2022). Ilenp pabGoTel 3akiodaeTcss B aHAJIM3E€ MEXaHU3MOB
(dbopMHpOBaHUS MMHUIPKA, a TaKKe€ B IMPOBEACHUU SMIUPUYECKOTO HUCCIEIOBAHUSA BOCIIPHITHS
Openna Naringi 17151 pa3paboTKH HaNpaBICHUH MOBBIIIEHUS €T0 KOHKYPEHTOCIIOCOOHOCTH.

OCHOBHOE COIEPKAHUE

NMUIK KOMIIAHUM — 3TO IIENOCTHBIM 00pa3 opraHu3alyM, KOTOPHIH CKIIAJbIBAcTCS B
MIPEJICTAaBICHUH MOTpeOuTeNel U MapTHEPOB HA OCHOBE €€ NeATeNbHOCTH, IEHHOCTEH U BHEIIHUX
arpuOyToB. B paMkax pBIHOYHOM CTpaTerMd OH BBICTYHAaeT KaK OCHOBHOW HMHCTPYMEHT
uneHTuukauu  OpeHaa, TO3BOJISIONIMN  cOpMUPOBATH  YCTOMYHMBYIO  SMOITMOHAIBHYIO
MPUBS3aHHOCTD AYIUTOPUU U 00ECTICUYUTh KOHKYPEHTHBIC MTPEUMYIIECTBA. TePMUH «UMHJIK» Hayall
ynotpeonsateesi B CIIA B 20 Beke, Korga BO3HUKJIA KOHKYPEHIIMS 3a TOTpeOuTened u
IIPOU3BOAMUTENN HadaJld CO3/1aBaTh HOBYIO CXEMY B3aUMOJCHICTBHUS C IOKyHareiasMH, KOTOpas
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OpUEHTHpOBAlIach Ha €ro HyXIbl U MOTpeOHOcTU. VIMEHHO Torga mpojaBIbl TOBAPOB CTAU
MOHUMATh, YTO JUI BHITOJHOTO B3aMMOJCHCTBUS C MOTPEOUTEISIMA UM HEOOXOAMMO paboTaTh Kak
HaJl KauyeCTBOM TOBapa, Tak W HaJa (GOopMUpPOBaHHEM €ro olpa3a, KOTOpBIM OymeT o0ianarh
UACaIbHBIMU XapakTepucTukamMu. COBpPEMEHHbI MapKEeTHUHI YK€ HE OrpaHHYMBaeTCs (PyHKIHEH
MpoAaX, a TpaHCPOPMHUPYETCS B CUCTEMY YIIpaBJICHUs LEHHOCThbIO. B pamkax maHHOro mojaxopa
KJIIOUeBasi 3aj1a4a MapKETUHTOBOM JEATENIHOCTH 3aKIII04aeTcsl B ()OPMHPOBAHUHU YCTOWUMBBIX U
B3aMMOBBITO/IHBIX OTHOLIEHUH ¢ TmoTpeduTeneM, TIAe UMUK OpeHJa BBICTYMAeT TrapaHTOM
CTaOMIIBHOTO BOCTIPUATHA KauecTBa B yCcIoBHX Heonpeaenéunoctu (Belostecinic & Jomir, 2023).

W3ydeHne HayyHOU JIUTEpaTyphl MO3BOJSIET OTMETUTH, YTO OOJNBIIMHCTBO HCCIea0BaTeneit
aKIEHTUPYIOT BHUMAaHUE Ha 3HAYCHUU «IPHUTATHBAIOLIET0 MapkeTuHra» (inbound marketing). B
ycnoBusx pazsutus Web 2.0 umumx GopMupyeTcsi HOCpeCTBOM EPCOHATU3UPOBAHHOIO KOHTEHTA
U OIbITa B3aUMOJICHCTBUS, KOTOPBIM MOOYXIaeT MOTPeOUTENsI CaMOCTOSATENBHO BCTYNaTh B
KoMMYyHHKaIuto ¢ opennom (Belostecinic & Jomir, 2023). B 3ToM KOHTEKCTE TTOKa3arejaeH Te3UC O
TOM, UYTO «yJAuHBbIH au3aiiH oOecreuyMBaeT YyHauyHBbIA OW3HEC», YTO TOATBEPXKAAET BaKHOCTD
BHU3YyaJIbHBIX M apXUTEKTYPHBIX pelIeHU KaK OCHOBHI (popMupoBanus KOHKypeHTHBIX (Belostecinic
& Jomir, 2023).

CornacHo uccneIoBaHUSAM, UMUK HPEIIPUATHS paccMaTpUBAaeTCA Kak HeMaTepHUalbHBIN
aKTHB, OOJANAIONIMK ILIEHHOCTBIO, PEOKOCTBI0 U CIOKHOCTBhIO HMHTAIMH. OTCyTCTBHE YETKO
c(hOpMUPOBAHHOTO UMHJI)KA MPUBOIUT K yTpaTe PHIHOYHBIX MO3ULUN U CHIKEHUIO YCTONYMBOCTHU
OpennpusaTust B AodrocpouHoir mepcrektuBe (Malancea, 2022; Barney, 1991). HWmumx
MIPEJICTaBIsIeT cO0O0W pe3yNabTaT BOCHPHUATHS MIACHTUYHOCTH KOMIaHUM e€ ayauTopueil. B pamkax
CEHCOPHOTO MAapKeTMHTa apoMaT MU BKYC BBICTYNAIOT KJIIOYEBBIMH TpPUTTEpaMH MaMTH,
obecrieunBas 6oee rTy0OKyI0 IMOIIMOHANIBHYIO CBs3b ¢ OpennoM (Hulten, 2020; Keller, 2013).

B pamkax naHHOTO MCCleqOBaHMSI aBTOpaMU ObLT MPOBEJEH OMPOC, IEJIbI0 KOTOPOro OBLIO
nzyueHne umumka kage Naringi. Tak kak, UMHIK OpeHIa SBISETCS OAHMM W3 OCHOBHBIX
AJIEMEHTOB CTpaTeruH, LENbI0 KOTOPOW SIBJSETCS TMOBBIIMICHWE Y3HABAEMOCTH M JIOSJIBHOCTH
KIIMEHTOB, OJHOW W3 3aj7a4 MCCIEeNOBaHUS OBUIO OIICHHTH CTENEHb y3HaBaeMocTH OpeHna Naringi.
CornacHo pesyasratam ornpoca 92% pecrnoHIEHTOB 3HAKOMBbI C JaHHBIM OpeHjaoM, a 86% -
SBJISIOTCS KIIMEHTaMU Kade.

Konnernus 6peHzia 0oCHOBaHAa Ha COUYETAHWU CUMBOJIMYECKUX U BU3yaJIbHBIX 3J€MEHTOB. B eé
OCHOBE JIGKUT MeTadopa MaHIApUHA, ACCOLMUPYIOLIAACS C TPECTIKEM M CBEKECTBIO, a TaKXkKe
UCIIONIb30BaHKNE OOPAOBOIO [[BETA, EPEAAIOLIETO OIIYIIEHNE AIETaHTHOCTU U CIEPKAaHHOW POCKOILIN.

ApXUTEKTypHasi UIEHTUYHOCTh, pa3paborannas Open Architects (2019), peanusyercs uepes
(hyHKIIMOHATBLHOE 30HUPOBAHKE MIPOCTPAHCTBA: BhIJICJIeHA BXOAHAs 30Ha opmara «Grab and Go» u
OTAETbHASA JayHX-30Ha B ¢opmare OMOIMOTEKH, NMpeaHa3HaYCHHAs IS OTAbIXa M YeIWHEHMS.
Takoe pemienne GopMupyeT yHHKaIbHOE TOPTOBOE MpPEIIOKEHHE, MO3UIMOHUPYS IMPOCTPAHCTBO
KaK MECTO JJIsl TUYHOTO BPEMEHHU U CaMOTIOCBSIILICHHS.

MofiHOe MecTo 43,1%
YioT 43,1%
KauectBo 37,9%
JocTynHble LeHbl 3,8%
Apyroe 6,8%
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Pucynok 1. Accounanuu 6penaa Naringi
Hcmounuk: paspabomarno asmopamu
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CornacHO TOJMyYEHHBIM pe3ysibTaraM, y OOJBIIMHCTBA MOTpeOUTENeH aHaTu3UpPyeMOro
OpeHaa MPOIYKTHI ACCOIMUPYIOTCS C MOJHBIM YIOTHBIM MECTOM, BBICOKHM KA4eCTBOM, a TaKkKe
JOCTYITHBIMH [IEHAMH. DTO TOBOPUT O TOM, YTO OPEH]I YCIICIITHO TPAHCIUPYET 00pa3 COBPEMEHHOTO
Y TIPUSITHOTO 3aBE/ICHUS.
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Pucynok 2. 3anomnuaemocts Openaa Naringi
Hcmounuk: paspabomarno asmopamu

bonee 60% y4acTHHKOB oOIpoca CYUTAIOT OpeH] 3aloOMHUHAIOIIMMCA. OTHU Pe3ybTaThl
YVKa3pBAIOT Ha TO, 4YTO y MOTpeOuTeneil chopMUPOBATINCH YCTOWYMBBICE U TIOJOXKHUTEIbHBIC
aCCOIIMAIIMU. YTO CIIOCOOCTBYET YKPEIUICHHUIO JIOSULTBHOCTH K OpEeHTY.
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Aa Het He 3Hawo

Pucynox 3. Pe3yabrarsl onpoca 06 naeHTu4HOCTH Openaa Naringi
Hcmounuk: paspabomarno asmopamu

W 10 )e Bpewmsl, cieayeT OTMETUTh, uTo Juiib 44,8% pecrnoHACHTOB CUUTAIOT, 4TO Kade
Naringi otnuyaercs oT Apyrux, 22,4% - 3aTpyqHHINCH OTBETUTH, a 32,8% y4acTHHKOB ormpoca
3asBIJIM, YTO HE BUANT OTIMYUN. DTO TOBOPUT O TOM, YTO BOCHpHATHE OpeHaa ocTaércs
HEOCTaTOYHO  ONpENeNIEHHBIM, 4YTO  MOXET  CHIDKarb  €ro  NPUBJICKATENLHOCTh U
KOHKYPEHTOCIIOCOOHOCTh.  ClieoBaresibHO,  BO3HUKAeT  HEOOXOAMMOCTb  Oojee  YETKOTO
(bopMHPOBaHUS OTIUYUTEIHLHBIX XapaKTEPUCTHK OPEHIa U MX aKTHBHOTO MPOJIBUKCHUS HA PHIHKE.

325



60,00%
50,00%
40,00%
30,00%
20,00%
10,00%

0,00%
1 2 3 4 5

Pucynok 4. Ouenka nmuaxa openaa Naringi
Hcmounuk: paspabomarno asmopamu

Bonee 80% onpomieHHBIX OIEHIIN OpeH/I MOJIOKUTEIHHO (Ha 4 ¥ 5 GaJIOB), UTO YTO MOXKET
CBHJICTEIILCTBOBATh O BBICOKOM YPOBHE IMOTPEOHMTENHCKOTO JOBEPHS, & TAKXKE O BBHICOKOW CTETICHU
YIOBIETBOPEHHOCTH TOTPEOUTENEH W WX TOTOBHOCTH K TOBTOPHBIM MOKYIKaM U PEKOMEHIAIHSIM
OpeHza Ipyrum.

BbIBO/JbI

B COBPCMCHHBIX PBIHOYHBIX YCJIIOBUAX ITOT UMUK IICpCCTAll 6I>ITB MpOCTO BU3YyaJIbHBIM
JOTIOJTHEHWEM M TIPEBPATHIICS B OJMH M3 KIFOYEBBIX CTPATETHYECKHX PEeCcypcoB. TeopeThueckas
OCHOBa HUCCIICAOBaHUA NOATBCPKAACT, YTO I'PaMOTHO BBICTpOGHHBIﬁ UMUK HAIPpSAMYIO BJIMACT HaA
KanUTaU3aIl[MI0 KOMITAHWUH, IIO3BOJISSL €i BBIIENATHCS CpPEId KOHKYPEHTOB W (OpPMHPOBAThH
YCTOMUYMBYIO SMOIIMOHATIBHYIO CBS3b C MOTpeOHTENeM. ITO co3aaeT GYyHIAMEHT ISl JOITOCPOTHOM
KOHKypeHTOCHOCOGHOCTI/I, 1€ HEHHOCTDb 6peH;[a B IJIa3aX KJIMEHTA CTAHOBUTCA BAXHCEC ACMIIMHTA
WM LIEHOBBIX BOWH. Pe3ynbrarsl aHkeTHpoBaHUs 1o OpeHay Naringi mokasbiBatoT, yTo 6omee 80%
norpeOuTeneil OIEHMBAIOT HUMHDK KOMIIAaHUM Ha BBICOKOM YpoBHE. Takas KOHIIEHTpauus
MTOJIOKUTENIBHBIX OIICHOK (4 1 5 0aJIJIOB) CBUACTEIBCTBYET O TOM, YTO OPEH]T YCIEITHO TPAHCIUPYET
CBOUM HNCHHOCTU ayAUTOpPHUH. B wurtore moxHO YTBCPIKAAaTh, YTO UMUK BBICTYINACT MOIIHBIM
WHCTPYMEHTOM IOBBIIICHUSI KOHKYPEHTOCTIOCOOHOCTH Yepe3 HAKOIUICHHE COIMAIbHOTO JTOBEPHSL.
I[J'DI KOMITaHHHU 3TO BBIPpAXKACTCA B CHUIKCHUUN 3aTPAaT Ha MAPKCTUHT 3a CUCT BBICOKOH JIOSITIBHOCTH U
BO3MO)XKHOCTH 00JIee YBEPEHHO YyBCTBOBAThH CE0sI B MTEPHUO/IBI SKOHOMUYECKOW HECTAOMIBHOCTH.
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