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Abstract: In the context of digital transformation, advertising strategies are increasingly adapted to generational
differences between Millennials and Generation Z, who differ in values, media consumption patterns, and expectations
from brands. The purpose of this study is to analyze how companies adjust their communication approaches to these
audiences and assess the effectiveness of such adaptations. The research is based on the analysis of scientific literature,
statistical data, and case studies of Nike, Coca-Cola, and Old Spice. The results show that personalization, digital
interaction, and authenticity significantly enhance advertising effectiveness. At the same time, external factors such as
technological development, media environment, and changing consumer behavior also play an important role in
shaping modern advertising strategies.
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BBEJIEHUE

Pexnama siBrsieTcs KIIIOYEBBIM HHCTPYMEHTOM (OPMHUpPOBAHHUS BOCHpUATUS OpeHIa U
noBeneHuss morpedurencii. CoBpeMEHHBIE MAapKETHHIOBBIE CTpPAaTeTHH BCE Yallle YYUTHIBAIOT
paszIuuus MKy MOKOJICHUSIMH, TaK KaK IIEHHOCTH, IPEATIOYTEHUSI 1 Meaua-niopenenue Millennials
u Gen Z cymiecTBeHHO OTinu4aroTcs. [losiBaeHne mu@poBbIX MIaTGOpM U COIUATHHBIX CETEH
MpHUBEJI0 K TpaHCcPopMallMM TPATUIUOHHON pEKJIaMbl: MpPSMble MOTHBALIMOHHBIE CIIOTAHBI
CMCHSIIOTCS. WHTEPAaKTUBHBIMH M ayTEHTUYHBIMH KOMMYHHKAIMSIMH, OPHUEHTUPOBAHHBIMH Ha
yuactue ayautopuu. IToxonenue Millennials (poguBimecs npumeprHo ¢ 1981 mo 1996 ronm) u
nokosienne Gen Z (pomuBmmecs ¢ 1997 nmo 2012 rox) omiMyaroTcsi LEHHOCTAMH, MPUBBIYKAMHU
oTpebsIeHUs U CIOcOOOM BOCHIPUSATHS pekiaMbl. L{enbio TaHHOTo MCCle0BaHus SIBISETCS aHAIN3
TOTO, KaK KPYIHBbIE OpPEHBI aJalTHPYIOT CBOM PEKJIIAMHBIE COOOIICHHSI O 0COOCHHOCTH Pa3HBIX
MOKOJIGHHH. DTO OCOOCHHO Ba)XHO B YCJIOBHSX BBICOKOHW KOHKYPEHIIMH WU HH(POPMAIMOHHOMN
MEPEerpy>KCHHOCTH, KOTJla BHHMAaHWE TMOTPEeOUTENeld CTaHOBUTCS OTPAHUYCHHBIM PECYpCOM, a
3¢ GEeKTUBHOCTH PEKJIaMbl HAMIPSIMYIO 3aBUCHUT OT €€ PeJIeBaHTHOCTH.

AHAJIN3 UCTOYHUKOB

CoBpeMeHHbIE UCCIIEA0BAaHUS MOATBEPKAAIOT, YTO PA3IMUUs MEXIY MOKOJICHUSMHU BIUSIOT
Ha Bocrpusitue pexiambl. [lo nanueiv WifiTalents, 71% Millennials mpennmounTatoT nokymnare y
OpEeHI0B, KOTOPBIE COOTBETCTBYIOT UX IIEHHOCTAM, a 82% OOJbIlle TOBEPSIOT peKiIaMe C y4aCTHEM
peanbHbIX MOJIb30BaTeNel, YTO YKa3bIBAE€T Ha BBHICOKYIO 3HAYMMOCThH YEJIOBEYHOCTH B peKjame s
nanHoro nokoneHusi. (WifiTalents, 2026) Cornacao BusinessDasher, 81% Gen Z mpeamounTtarot
MEepPCOHAIM3UPOBAaHHYIO pekiaMy, a 6omnee 60% Gen Z coBepmiaroT MOKYIKH IOCIE MPOCMOTpa
TOBApOB B COLMAIBHBIX CETAX, YTO YKa3bIBAET HA KIIIOUEBYIO poib digital-kaHaaoB B KOMMYHUKAIH
¢ maHHBIM nokosienrneM. (BusinessDasher, 2026)

Kotnep ®. ormedaer, 4TO COBPEMEHHBIE MApKETHHIOBBIE CTPATETMH JOJDKHBI YYUTHIBAThH
W3MEHEHHUs B TOBEACHUM IMOTpeOUTENIel, CBA3aHHBIE C Pa3BUTHEM TEXHOJOTHIl M MeIuacpe.sl
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(Kotnep, 2019). B wuccnenoBanmu Amazon Ads oTMedaeTcsi, 4TO MOBEACHUYCCKHE MOJACIU H
[EHHOCTH TOTpeOuTeNed MOryT BiIMATH Ha dS((EKTUBHOCTh pEKIaMbl CHIBHEE, YeM UX
MPUHAJICKHOCTh K MTOKOJIEHUIO, MpeBbIias e€ BiuusiHue B 1,4-2,2 paza, 4TO CTaBUT MOJl COMHEHHE
YHHBEPCAJIIbHOCTh TEOPUU MOKOJICHUH B MapKeTuHre. (Amazon Ads, 2024)

[TonyuyeHHble JaHHBIE CBHUJIETENBCTBYIOT O TOM, 4TO 3()()EKTUBHOCTh peKIambl
OTIpeNeNIIeTCsl MEePCOHANU3ae Kak JUIsl pasHbIX IIOKOJEHHWH, TaKk M MO JAPYTMM YPOBHSAM
cerMeHTanuu. [loaTomy naHHas Teopus TOKOJEHUN 00s3aTelbHO JOJDKHA YUWUTHIBATHCA IpHU
BbIOOpE cTpareruii MpOJBMKEHUS HA PsAY C APYTMMH, HO 3TO HE 3HAYMUT, YTO CTOUT OMHPATHCS
TOJIBKO HE HEE.

METOAbI UCCJIIEJOBAHUSA

B pamMkax gaHHOTO McCCleOBaHMS UCIOIb30BAJICS METO]] aHaIN3a BTOPUYHON MH(pOpMAIUH.
bbun M3y4yeHBl Hay4YHBIE CTAaThU, OTUYETHl W AHAIMTUYECKHE MaTrepuaibl MO Teme generational
marketing, a Takke pacCMOTpEeHBI KeChl pekiiaMHbIXx kammanuii 6pernoB Nike, Coca-Cola u Old
Spice. JIoMOTHUTENBHO TPUMEHSIICSI CPABHUTENBHBIN aHAIIN3 JIJIS BBISBICHUS PA3IMYUil B TIOAXOAAX
K KOMMYHUKaIMH ¢ rnokojieHussMu Millennials u Gen Z.

MNOJYYEHHBIE PE3YJIBTATDBI

AHanmu3 peknamMHOM Kammanuu Nike TOKa3al 5BOJIONMIO TOAXOAa K MOTHBAIUU
norpeduteneii. Tpaguunonssii cmoran «Just Do It», cTaBmmii MmHMpPOKO y3HABaEMBbIM U
MOJTyYMBIIUI paclpocTpaHeHHe 3a MpeesiaMy aHIIOSN3bIYHOM ayAuTOpUH, BOLIEAIIUM B OOMXOJ
peur, ObUT OPUEHTHUPOBAH HA MJCIO TOCTHIKECHHUS, PEOIOJICHUS U JCHCTBHS, YTO COOTBETCTBOBAJIO
neHHoctssM Millennials, a1 KOTOPBIX BaKHBI JIMYHBIE PE3YJIBTAaThl U camopeanu3amnus. B HOBoi
kamnanun «Why Do It» Openn ucnonb3yer Oosee pedIeKCHBHBIM NOAXOI, 3a/aBas BONPOC U
aKIEHTUPYS BHUMAaHWE Ha BHYTPEHHEH MOTHBAllMU W CMBICIE JACUCTBHA. DTO OTpaxkaer
ocobeHHocTH TOoKoJeHUsT Gen Z, KOTOpOE CKJIOHHO K CaMOAaHAIM3y W TIOWCKY JIUYHOU
uaeHtuyHoctu. Tem campiM Nike TpaHchopMHpYeT KOMMYHHKALIMIO OT TPSMOTO TPHU3bIBA K
NecTBHIO K (POPMUPOBAHUIO BHYTPEHHETO AUAJIOTa C OTPEOUTENEM.

B caywae Coca-Cola  nHabmiomaeTcst  mepexol  OT  MacCOBOM  peKjaMmbl K
MepCOHAIM3UPOBaHHOW KoMMmyHukaruu. Kammanus «Share a Coke» mo3Bonuia BOBJIEYb
norpeduTeneit 3a cCYuéT MHAWBUAYyAIN3alUH MIPOAYKTA, YTO COOTBETCTBYeT oxkuaaHusM Millennials.
B nanpnelimem Opena ycwmm udpoBoe B3aUMOICHCTBHE, BHEAPSIS MOIB30BATEIIbCKUNA KOHTCHT U
OHJIAaMfH-aKTHBAIIMH, YTO YKE OPHEHTUPOBAHO Ha MoBeaeHne Gen Z 1 UX aKTUBHOCTh B COIMAIIbHBIX
cetsix. [Ipu sTom kammanms okazanack d(h(GEKTUBHON Il 00X ayIUTOPUN, TaK KaK OObEIUHSIET
obmue g Millennials 1 Gen Z 1EeHHOCTHM — CTpeMJICHHE K CaMOBBIPAXCHHUIO, COLMAIBLHOMY
B3aMMOJICHCTBUIO U BOBJICYEHHOCTH B KOMMYHHKAIUIO C OPEHIOM.

Tabauna 1. CpaBHHTe/IbHASI XaPAKTEPHCTHKA PEKJIAMHBIX CTPaTeruii 0 MOKOJICHHUSIM.

Kputepuii Millennials Gen Z
OcHOBHbIE IEHHOCTH Camopa3zBuTHe, 00ITHOCTh AyTEHTHIHOCTb, CMBICIT
MaTepakTBHAA,
MoTuBamoHHas,
Tun pexsambi pa3BieKaTenabHasl,
TeHEPATBE3UPOBAHHAS
MEePCOHATIU3UPOBAHHAS
TikTok, Instagram, short-video
Kanajabl kOMMyHHKAUMHT CoruanbHeie cetd, outdoor
m1aTHOpPMBI
JlosmbHOCTE TpU  coBmaneHuu | Huszkas JOSIBHOCTB, BBICOKAs
OTHomeHue K OpeHaam .
LICHHOCTEH KPUTUYHOCTD
Mewmsbl, Buaeo, user-generated
dopMaT KOHTEHTA Ucropuun, nepconanuzanms content

Hcemounuk: pazpabomano agmopom

Pexnamnuas crparerus Old Spice neMoHCTpHpyeT Hauboee paguKalIbHYyI0 TpaHC(POPMAIUIO
NO3UIIMOHNPOBaHUA OpeHpa. M3HayanpHO KOMMyHHMKanus Oblla OpPHEHTHPOBaHA Ha CTapliee
MOKOJICHWE M CTPOWJIAach Ha TPAJUIMOHHBIX IPEACTABICHUSAX O MYyXKecTBeHHOCcTH. OpHako
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CHIDKCHHE WHTepeca K OpeHAy MmoTpeOOBalo M3MEHEHHs CTpaTerud, B pe3ylbTare 4ero Obuia
3anmymena kamnanus «The Man Your Man Could Smell Like», ocHoBaHHast Ha 1oMope, abCypAHbBIX
CIOKETaxX M ITWHAMHYHOM (opmare mogadu. ITO MO3BOJMIO OpeHAy NpWBICYh BHHMaHHE Oojee
MOJIOfOH aynuTopuu, mockoiabky Millennials u Gen Z mydinie BOCOPUHUMAIOT pa3BiIeKaTEIbHBIN U
HECTAaH/IAPTHBIM KOHTEHT. JlOTOTHUTENBHO aKTHBHOE pacrpocTpaHeHue pekiambl B digital-cpene
CIO0COOCTBOBAJIO BUPYCHOMY (P HEKTY U YCUICHUIO BOBICYEHHOCTH OTPEOUTEICH.

CpaBHHTENBHBIA aHAU3 IOKa3ajJ, YTO KIIOYEBBIC PAa3IWYMsl B PEKIAMHBIX CTPaTErHsx
CBsI3aHBl C M3MEHEHHEM (popMara KOMMYHHUKAIIMU: OT MPSAMBIX M YHHBEPCAJIBHBIX COOOIIEHUI K
MIEPCOHATM3UPOBAHHBIM, WHTEPAKTHBHBIM M SMOIIMOHAIBHO OPHEHTHPOBAHHBIM. [lpu 3TOM yIst
Millennials BakHa WHAMBHIyanu3alus W ydacthe, Torga kak nansi Gen Z Oonee BakHA
ayTEeHTUYHOCTb, TU(PPOBAst cpelia ¥ pa3BICKaTEIbHBIA KOHTEHT. DTO MOATBEPKAAET OOIIUi TIepexo
OT OZIHOCTOPOHHEW PEKJIaMbl K TUAJIOTY MEX1y OpeHJIOM H MOTpeOuTenem.
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BzanMoelicTBHE ¢ TepCOHATHIHPOBAHHOH [IpemmouTeHHe peKIIaMel B COICETAX
perIaMo

mMillennials GenZ

Pucynok 1. B3aumozaeiicTBie NOKOJIEHUI € PeKJIaMOoii.
Hcrounuk: pa3paboTaHo aBTOPOM

[To pesynpTaraM, MmpenCTaBICHHBIM Ha PHUCYHKE 1, MOATBEp:KIAETCS, YTO MPEICTAaBUTENN
00OUX TOKOJICHHH aKTUBHO B3aWMOICWUCTBYIOT C IU(PPOBON M MEPCOHATUIUPOBAHHON PEKIAMOM.
[Tpu sTom Gen Z, cyas o mokasareisM, Oojiee BoBieueHsl B digital-cpene. JlaHHbIe MOATBEPKAAIOT
BBIBOJI O TOM, YTO COBPEMEHHBIC PEKJIAMHBIC CTPATETHH JOJDKHBI YYUTHIBATh POCT 3HAYUMOCTHU
COILMAIBHBIX MJIaT(HOPM U MEPCOHATMIUPOBAHHOTO KOHTEHTA.

HecMoTpsi Ha BBISBICHHBIE Pa3/IMYUs B BOCHPUSTUU PEKIaMbl MOKOJICHUSMHU, CYIIECTBYIOT
IPUMEPBI, MOATBEpXKAAONINe, YTO 3(PPEeKTHBHOCTD MAapPKETUHTOBOM CTpPAaTerHH OMNpEAeTseTcs He
TOJIBKO BO3PAaCTHBIMHU XapaKTepucTukamu mnorpeduteneit. Tak, kommanus Lego B mauame 2000-x
CTOJIKHYJIACh C CEPhE3HBIM CHAOM IMPOAAXK, BHI3BAHHBIM IEPEHACHIIICHUEM PBIHKA U CHIDKCHHEM
MHTEpeca K TPaJIULMOHHBIM KOHCTPYKTOpaM. YCHelIHasi pecTpyKTypu3auus OpeHia u pocT MpoJax
Obun oOecreueHbl BBEJICHHEM JIUIICH3UPOBaHHBIX cepuil (Star Wars, Harry Potter), un¢gpoBsix urp
Y aKTUBHOCTH B COIICETSAX, a HE aJlanTalueil pekjambl 10J] KOHKPETHBIE TOKOJIEHUS. DTOT MpUMEP
JIEMOHCTPHUPYET, YTO KJIIOYEBBIMH (PAKTOpaMH ycIiexa SBISIOTCS BPEMsl, MECTO U OOCTOSATEIILCTBA,
dhopmupyone TOTPEOUTENHCKUE TTPEANIOUTECHHS, a HE TIPUHAICKHOCTh ayauTopun K Millennials
umu Gen Z.

BbIBO/Ibl U PEKOMEHJAIIU

CyMmMupyst pe3yibTaTrbl HCCIEOBaHUS, MOXHO OTMETHTh, YTO OpEHIbI, aAaNTHPYIOIINE
peKIlaMHBIe cTparerun TojJ ocobeHHoctu mokoneHud Millennials u Gen Z, mnomyd4aroT
MPEUMYIIECTBO 3a CYET MEPCOHANN3ALNY, TUPPOBOI HHTEPAKTUBHOCTH M ayTEHTUYHOTO KOHTEHTA.
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Keticer Nike, Coca-Cola u Old Spice AeMOHCTpUPYIOT, YTO YYET IEHHOCTEH WM TNPEATOYTCHHUI
ayZIMTOPUH MOBBIIIAET BOBJICYEHHOCTh U Y3HABAEMOCTh OpeHa.

B To xe Bpems mpuMepbl, Takue Kak Lego, MOKa3bIBalOT, YTO KJIIOUEBBIMH (pakTOpamu

ycIiexa MOryT GBITB HC BO3pPACTHLBIC XaPAKTCPUCTHUKU, 4 BPEMSI, KOHTCKCT U TCXHOJIOTHUYCCKaA Cpcaa,
dhopmupytolre MOTPEOUTETHCKOE MTOBEICHNE.

Pexomennanuu ast OpeHA0B: HCIIOIB30BATh MOKOJICHUECKUI aHAIN3 KaK OPUEHTHUP, HO IIpU

ATOM YYHTHIBATh TEXHOJIOTUYCCKHEC M3MEHEHUS, KaHaJ bl KOMMYHUKAIIMA U KYJBTYpHBIA KOHTEKCT;
COYETaTh MEPCOHATU3UPOBAHHBIN MOIXOM C OOMIMMH CTPATETUSMH, YTOOBI PEKJIIAMHBIC KaMITaHUU
ObLTH 2P HEKTUBHBIMH JIJISI IITUPOKOH ayTUTOPHUH.

U

BUBJINOI'PADUSL:

. Amazon Ads. (2024). Generational Marketing Insights.

https://advertising.amazon.com/library/guides/generational-marketing

. BusinessDasher. (2026). Marketing Statistics: Gen Z & Millennials.

https://www.businessdasher.com/research/marketing-statistics/
Efendioglu, S., & Durmaz, Y. (2022). Arxiv. https://arxiv.org/abs/2209.13596
Kotnep, ®@. (2019). Mapxemune 4.0: Ilepexoo om mpaduyuonno2o K yughpposomy.

. YouGov. (2024). How Different Generations Engage with Ads. https://yougov.com/en-us/articles/50754-

how-different-generations-engage-with-ads

. WifiTalents. (2026). Millennials’ Preferences in Marketing. https://wifitalents.com/millennial-marketing-

statistics/

Coordonator stiintificc ROTARU Olesea, lect. univ., dr.

Academia de Studii Economice din Moldova

Republica Moldova, Chisinau, str. Banulescu-Bodoni 61, www.ase.md
e-mail: olesea.rotaru@ase.md

322


https://advertising.amazon.com/library/guides/generational-marketing?utm_source=chatgpt.com
https://www.businessdasher.com/research/marketing-statistics/?utm_source=chatgpt.com
https://arxiv.org/abs/2209.13596?utm_source=chatgpt.com
https://yougov.com/en-us/articles/50754-how-different-generations-engage-with-ads?utm_source=chatgpt.com
https://yougov.com/en-us/articles/50754-how-different-generations-engage-with-ads?utm_source=chatgpt.com
https://wifitalents.com/millennial-marketing-statistics/?utm_source=chatgpt.com
https://wifitalents.com/millennial-marketing-statistics/?utm_source=chatgpt.com
mailto:olesea.rotaru@ase.md



